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Switching Cost
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(Qustomer Percerved Value)
Firm Infrastructure \

Human Resources

Technology Development i%")
Procurement { \

Suppornt Achvities

Marketing
nbound Qutbound o
: Operations Co% & Serace
Logistics Logistics Sales \x@}é

Porter's velos chvin Primary Actvties



PR R IR IO PR AT

Firm Infrastructure : fifineruusnissnnisis NTﬂ‘ix‘]ﬂ‘i’NBﬂﬂﬂ‘i U {ANN1S H1EN150aA
et Eni1siu dan1anEs Lasihauaaa wUvuiAsudaau

Human Resource Management mvuuusm‘smﬂamm fiszuudnauLiausassuuilu
drusa’la muﬁmmumawu 1139 ﬁ’ummwam‘uum‘lwﬁwﬁu

Information Technology : & lifinnwelunisldnaTuladaug

Procurement : fitnynsnsiasynanInnauutvaivagTugusu vinliaunulunisaudesin
ILaslassiasa e

Inbound Production Outbound Marketing Service
Logistics Hun1s5mnaunu Logistics JavAnsn1Ag WINFEUL
AU lNaWan 11w Supply | find1su dluduugILEIu ARmnNLAL
N1 80% Chain ‘luguauuaz | TWudnisua: | | nnnseanauazll | Ussidliunnsld
ARTIU WNAMLNaUNE 51U ANINUNE AN | WaA S uTativ FuA131n
Aaluauau | aunuluguau lise | Uanuasds UNWU anAN

31A1




N1FULLNEIUNAR
Market Segmentation




Segmentation(n1siUvdiunain) £

LAOLNISLLNEIUMAIR

— LLNANFDIUNNATNFNINANATEHS ; IIUIA NAA
Useind aurnania (Inurudsze1nsg) snedscind

— wveanaulszansddns ; Lwe a1e 518 le
A15ANIEI AIFUT VUIRATIUAS?

— LUNOULNAUNININEN ; Hudvau stuuun1saiugia
UAINATN
— LLNANLNUANRNTTNATERS ;

. Tondlun1sga : Tadidua Falulan dfide
nsidnInNadss1aal ; Uszuda deann ANl acunw
AualuN15SEa © Talae UTU A4y lipada
’meqﬂg,zajﬁ‘l,ums%a - Fadluvannn Saldiay Fawsne
AU HalWadedu
80510150 : it Iduauaamdduin 1dvivasaunsn




NUsznaunisnsIFanazd1snan e lgaiaqu

rataflulas )
Tasitluranduladge
eﬁamaamsauvls
LW‘Sﬂumm‘lmﬁn'\meﬁa
me%amlwu
ngweqaaﬁﬂavls

Gaila’ln Whel'l
fGauInUaglNgs’ln

‘Lﬂsmuw‘lsﬁﬁ'um
quﬂﬁﬁumveﬁa‘luamﬂm




NAAINNNISLLLIFIUNANG

AN A

MEDIA THAI PBST
www.mediathai.net

Grt)
e Bunio
Jrganic Hom Nin Rice

i

whaess te




Alativn1snvuanguiiaune
* NNANERS

* q|3vgNNIAART

* WOANITNAART



A191NYDIMIMUUATIUANA ¢ WKW lNogUNN

UL TUANSHUIEIUNRG

anaraadtnaeintuzanlunisiiluanainvasinen

AN AULRUAN

syavay 1 1l . 3%EZNANN - 617

WA ldAuan 1na ldAUanLI99190

Qs

AuFaaN/ JaeLfiudin

NNANEOS a..iiavy 3.81119 Liera vl
Uszarnsansins AuLINKIarAn nautinuunesag
ale /WA wede ane 20 Tdiulal wede 35 dulduaznauausnguainiia’la
se'le huna1e wssduiaGau AR - &9
andw UNAAM LRSI U UG U -
AR d1'lsnadaunilisiagssy
f03nen funateuudulyl (B+ ... A)

faguan ladinsviiasedv ilaasauai

WaaN3sN /VAuAfcagua

Weauafndsanalitazanvisiiaguain wazfianusiasiduinguinis

Tan&lunisda

flanmaunnuwszuslaalduanassnsananaiiiiadiiag

ANTULRIIMINALTL LU

durfdadonadseianiainnisusinaua'livazaaaizadnisiutiina 1




AIDENUYDIMIMHUATIUAAA ¢ UIVIIVYS

AU TUASULIRIU o o < .
. aneairaadtnaintvinsauTunsitluanan
NNETNS 1119 , BKK , agiuaannany
sz2innsasng ane1daiein aNF1EINANY
E-REDY iU withy waed)  pangaAIdIminandasaesiannisung
ana'ld
U827 Nunaanis Alulasun
LAG WIIRTINRUA
A0INeN
HUFIAN funatguudiulil (B+ ... A) ; HI SO
Jaddiudin §a1u (Living House) §nasauai
9 L gUN W
NHANFIN
NAUAGGARUAN iduafisanisusinaaiwisaauniwg  pHud'lnenfiaauning dadale
aNunsanlunisda finaldndanavsinaruadfinaunin  fianuwsanlunisiasangsiags

Tlanm&lunisda

ftanaunlunisdaialadiag




AN TIINTNURM

QU

Trader/ dvaan



Tdnaeeliaiusiuny

T1lsunsuraa’ds
4 A,
S i aanalnld
Se = torey M AUMIAN
S R

, 38
e )1 Tl s

v Y . Y% '
ﬂﬁUﬁﬁ“BWﬂiﬂlﬂN?%ﬂUlﬂﬂ

1 [~ a 4
Tiweuudluaudn e

UL TIUAA






A product can be classified as tangible or intangible

— /

Goods Service
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Core Product
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Actual Product
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« ussnaugiuazaain (Packaging)

« a71JuA1 (Brand)

Augmented Product )

« N17UNNT (Service) ; UFNTAAAY AARI NNTALRINAIUE
e AATFIUIUAILRENATIUUTEAU (Guarantee)
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« Government Supported (Wdluduu N1AS)

— nsuaNLdaNand1ingsd ; Department of Industrial Promotion (DIP)

— nsualldaunsavaan ; Department of Export Promotion (DEP)

— nsun1sA1n1e’lu ; Department of Internal Trade Promotion (DITP)

— N5ULRTIIN5ANTEUINNYSEnA | Department of Trade Negotiations (DTN)

* Intermediaries (AUNav)

— gunuang JunulInuig (AGENT or Dealer)
— urauundvaan (Trader and Inter-trader,Shipping) sna<ganavaan dft.go.th
— fananaN / n15A1Uan Advy (Marketplace)

» Retail Store Outlet ,Real Marketplace ,\Web Marketplace
Deal Fish , B2Btahi , Thaitrade.com THZITRADE COM

« Direct Channel(Zannuavnuian)

— n1sfininruang (Company Sales force)

— ulwdsuA1 (e-Commerce , Social Media Marketing)

— suatluaasnuiay (My outlet , Location Based Marketing)
— MLM , Direct Sales
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Direct Channel
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(Integrated Marketing Communication ; IMC)

AsadLaINNIInaa (Marketing Promotion)
— Aglaaun (Advertising)
— ansdsyanauWus (Public Relation)
— Mg lanne U anIantlaIuana (Personal Selling)
— AsRILEINNTu e (Sales Promotion);am uan wan wau
— n19aR1aN1IngY (Direct Marketing)
— nMsaananssunLae (Special Event or Event Marketing)
— Asitilufaddus (Sponsorship Marketing)
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™ N1sTawaun (Advertising)

Inaneil

e FM , AM

Ui anui (Newspaper)
te’lvad (Billboard)

e Taouedandi(Mobile)
flhadn (Vinyl)

— J-Flag , X-Stand
imedg1s (Magazine)
WU (Brochure)
1ulan (Leaflet)

uuuns (Name card)




n15Uszadunus (Public Relations)

Event Marketing




n1sUszaidunus (Public Relations)
Press Conference




n15Uszadunus (Public Relations)
Sponsorshlp Marketing




n1sUszadunus (Public Relations)
Social Marketing (CSR)
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AL TUANSLAANID ANTANSNENAS QI aa2AN el

1. wennsaiann ANUAALAUADINIAIIUANY AFTRIUITATIULUALAANENNTOL
aanldauaraniusa AT MU Gl’lﬂJ‘lNuﬂ\‘]’lu?.l']ﬂ LL&”G\'\NNE\]G\ﬂm%ﬂlﬂ
JIENI URY EI\‘]L‘]Juﬂ']‘SQ\‘]IQ wunmumﬂ"l,manmwuomﬂ ‘ﬁ\‘]L‘MlI"\ AUNT
wmﬂ'smﬂammﬂwamﬂmm"mumnmam

2. WeNnsaiann ANAAINLSUNS AzRINTarinAITNeENnsallasIae) uay
TANITAUIIAURILLIURANUUDINTVNGIAR IWIZHALTUITALTE N AL
TUTNINWIAIUAITARIA ANTHAR ANTLIU LRZNITUITWITIULAAR LTlueiu

3. wennsallaeanis a'\'s'aam'mmiwjamaoma'm Aaglinaulutlgnay
galanazliAInauinyiase

4. wennsal gaaangandszialuadan 1aan1sitgaaa LAl NNILATIULED
Uszanatn1sTrlaataayAuaadtaGulugaIun1sailné

5. wennsalannUsIuIaANITHNAANKTaANURINITATUNITHAG

unaioya :
Philip Kotler and Gary Armstrong. Copyright 2001. Principles of Marketing (International Edition).

9th Edition. Prentice Hall International, Inc. ISBN 0-13-028-329-0.
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